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Your customers have come a long way since Value-Added Selling was published twenty-five years ago.
More knowledgeable, proactive, and price conscious, they regularly scour the Internet for low prices and
have come to expect much more for each dollar they spend.

Now, Tom Reilly has updated his sales classic to address a marketplace where slashing deals has become the
standard response to buyers’ addictions to bargain-basement prices. Used to great success for more than two
decades and through every type of economy, Reilly’s pioneering value-added sales method operates
according to two simple rules: Add value, not cost; sell value, not price. It’s the only way to protect your
profit margins with today’s customers.

Value-Added Selling provides the strategies and tactics you need to not only close more sales but to improve
repeat business by understanding buyers’ needs from their perspective— and defining “value” accordingly.
Reilly then helps you:

Build a master plan that clearly directs your selling efforts●

Create sales tools that help you communicate your value●

Develop and execute effective value-added sales calls●

Connect with and sell to decision makers at the highest levels●

Increase customer retention by continuously creating new value●

There’s nothing stopping you from joining the armies of salespeople who choose to compete on price. You
can always lower your price and land a few sales. But at what cost? If you want to sell more products or
services, more profi tably, to more people, you must resist this temptation and begin focusing on value.

Use Value-Added Selling to consistently deliver meaningful value to your customers, compete at a higher
level than your competition, and protect your profi ts in any kind of economy.
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From reader reviews:

Wilma Bates:

Now a day people that Living in the era just where everything reachable by talk with the internet and the
resources within it can be true or not call for people to be aware of each information they get. How many
people to be smart in getting any information nowadays? Of course the correct answer is reading a book.
Reading a book can help people out of this uncertainty Information especially this Value-Added Selling:
How to Sell More Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e book
because this book offers you rich details and knowledge. Of course the information in this book hundred per
cent guarantees there is no doubt in it you may already know.

Paul Hardy:

The knowledge that you get from Value-Added Selling: How to Sell More Profitably, Confidently, and
Professionally by Competing on Value, Not Price 3/e will be the more deep you rooting the information that
hide inside the words the more you get enthusiastic about reading it. It does not mean that this book is hard
to recognise but Value-Added Selling: How to Sell More Profitably, Confidently, and Professionally by
Competing on Value, Not Price 3/e giving you enjoyment feeling of reading. The copy writer conveys their
point in particular way that can be understood by simply anyone who read that because the author of this e-
book is well-known enough. This kind of book also makes your personal vocabulary increase well. That
makes it easy to understand then can go with you, both in printed or e-book style are available. We
recommend you for having this specific Value-Added Selling: How to Sell More Profitably, Confidently,
and Professionally by Competing on Value, Not Price 3/e instantly.

Fanny Rutledge:

Value-Added Selling: How to Sell More Profitably, Confidently, and Professionally by Competing on Value,
Not Price 3/e can be one of your starter books that are good idea. We all recommend that straight away
because this guide has good vocabulary that will increase your knowledge in vocabulary, easy to understand,
bit entertaining but nonetheless delivering the information. The writer giving his/her effort that will put every
word into satisfaction arrangement in writing Value-Added Selling: How to Sell More Profitably,
Confidently, and Professionally by Competing on Value, Not Price 3/e yet doesn't forget the main point,
giving the reader the hottest as well as based confirm resource details that maybe you can be among it. This
great information may drawn you into new stage of crucial considering.

Sarah Luis:

Your reading 6th sense will not betray you actually, why because this Value-Added Selling: How to Sell
More Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e publication written
by well-known writer who really knows well how to make book that could be understand by anyone who
also read the book. Written inside good manner for you, still dripping wet every ideas and creating skill only



for eliminate your own personal hunger then you still hesitation Value-Added Selling: How to Sell More
Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e as good book not simply
by the cover but also by content. This is one reserve that can break don't judge book by its deal with, so do
you still needing another sixth sense to pick this kind of!? Oh come on your examining sixth sense already
alerted you so why you have to listening to a different sixth sense.
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